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Darren J. Van de Venter
233 Wilson Drive, Fort McMurray, AB

Phone: (780) 995 8663 ( E-mail: Dvdventer2@gmail.com
OBJECTIVE

To secure a position with a respected employer in the mining industry, with room for upward advancement based on performance.

CAREER SUMMARY
A skilled, heavy equipment technician with more than 22 years’ experience in maintenance management and customer service, with proven ability to provide team-spirited leadership for maximum productivity. Strive to implement and promote active and progressive safety practice for all, by becoming a part of the current safety culture and suggesting new thoughts and safety practices. Skilled at communicating effectively to attain company goals. Proficient at developing and implementing training programs with high degree of energy and enthusiasm. Specializing in facilitating employee satisfaction by connecting and communicating fluently.   
SKILLS SUMMARY
Strong leadership skills


Strong work ethic

Budget management



Plan, scheduled & coordinate maintenance

Self-starter, time management skills 
Issue resolution Negotiations

Component repairs



Diagnostics 




Mechanically inclined
PROFESSIONAL EXPERIENCE
Fort McKay Logistics, Canada

April 2017 to Current
 Fort McMurray,AB

(large oilfield construction and services company located in Alberta)

Material Handler at CNRL/Shell warehouse 10 – Shovels

· Planning and implementation of stock levels of materials; Maintain inventory by indentifying, labeling and placing materials in stock; Record location of inventory; Pack material for dispatching; Keep track of all orders; Maintain equipment by completing pre-use inspections; Maintain neat and clean workplace; Extensive knowledge of Maximo


Titan Supply, Canada



Nov 2016 to March 2017
 Edmonton, AB
(Distributor for G.E.T and rigging equipment.)

GET Specialist
· Providing technical support in G.E.T ;Seeking out new business opportunities; Involved in sales and marketing strategy development; Reporting on set sales targets
Finning, Canada



July 2013 to May 2016
        Fort McMurray, AB
(Division of Finning International Inc., the world’s largest Caterpillar equipment dealer.)

Customer Service Manager (11/2015 – 05/2016); Field Operations Manager (01/2015 to 10/2015) ;Major Product Support Sales Representative (07/2013 to 12/2014)  
· Direct team of up to 36 HET’s; Develop maintenance plans; Prepare job plans; Schedule weekly maintenance work; Analyze job specific costs; Promote and manage company safety culture; Ensure compliance to process for effective work execution; Approve and assign work; prepare reports; devise and implement individual development programs; manage yearly budget; Ensure to comply with NSC daily; Compliance of service excellence; Facilitate monthly safety meetings; G.E.T specialist and undercarriage management for all tracked equipment

BLC Plant Company

Oct 2010 to April 2013
        Johannesburg, RSA

(Purchase equipment for stock; rebuild in a fully equipped on-site workshop and re-market to users in various industries.)

Sales Representative
· Procuring and selling heavy equipment internationally, Submit reports to management;
· Resolve customer complaints; Follow up on leads
Barloworld Equipment (Cat)
March 1995 to October 2010        Johannesburg, RSA

(Sole dealer for Cat® earthmoving machines and related mining and construction equipment in Angola, Botswana, Lesotho, Malawi, Mozambique, Namibia, South Africa, Swaziland and Zambia, as well as the Democratic Republic of Congo's Katanga province in a joint venture with Bartrac.) 
Product Specialist/Sales Manager (June 2007 to Oct 2010)
· Price build up and compilation of final salesman price lists; Maintaining relationship with the dealer principal; Process studies, site assessments; Suggesting market plans to stimulate certain target markets; Compilation of month-end reports; Project guidance
Sales Representative – New, used and rental equipment (Sept 2005 to May 2007) 
· Obtain orders and establish new accounts; Cold calling, Customer queries 

Quotations for new equipment; Assist with the training of operators
Rental Equipment Sales Representative & Branch manager (Nov 2003 to Aug 2005) 
· Quote prospective clients;Visit customer sites; Coordinate site repairs; Performing all duties which I was assigned to and ensure it is done according to specifications

Component Rebuild Technician March 1995 to Oct 2003
· Strip engines; repair pumps; Overhauling pumps with new parts; Dyno test engines; Check bulldozers, cranes, graders etc. ensure proper performance; Inspect equipment to detect faults and malfunctions, Clean, lubricate and perform routine exams.
